WÄRTSILÄ TAKES

WEDGE
FROM LAND

A BRIGHT FUTURE AHEAD

WITH TRIMBLE

TO THE HIGH SEAS
Kuva: Riku Isohella

Trimble acquired Savcor Oy to gain growth and market presen-

drive agility, improve efficiency and provide better visibility at

ce in Europe, South-America and in heavy process industries

each stage of the forest lifecycle. Savcor is a mature compa-

globally. The acquisition included Savcor Forestry and Process

ny, which has solid expertize, strong domain knowledge and

Analytics businesses.

customer relationships with industry leaders, Moen adds.

Savcor and Trimble in Finland, Germany, Brazil and Canada

WORLDWIDE COMPANY

will continue to serve their customers with no changes. Trimble
are committed to continuing the relationship with all existing
customers and look forward to meeting them.
Trimble and Savcor combined offering will have a more
comprehensive coverage of the forestry and wood products
industry value chain. Savcor Wedge™ Process Diagnostics is an
extension to Trimble current offering serving customers in the
heavy process industries.
– The Savcor acquisition build upon our strategy to provide
global customers with a complete end-to-end ecosystem for
forest management, traceability and timber processing, said
Ken Moen, general manager of Trimble’s Forestry Division.

Trimble serves a variety of industries including forest, agriculture, engineering and construction, transportation and wireless
communications infrastructure. Head Office is in Sunnyvale
California. The Company’s portfolio of over 1,100 patents is the
basis for the broadest positioning solutions portfolio in the industry. Trimble has offices over 35 countries and revenue was
2.3 billion dollars in 2016. Trimble is listed in Nasdaq (TRMB).
In Finland, Fifth Element Oy, Silvadata and Tekla Oy are also a
Trimble companies.
– We at Savcor are excited to be part of the Trimble community and look forward to taking our co-operation with our customers further. The feedback from our clients has been very
positive, says Savcor Oy General Manager Jukka Rautiainen.

– Our fundamental focus is to provide integrated solutions that
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“

During the pilot project, we realized
that Wedge is a great match
for us as an equipment-optimization
tool. Our goal is to deploy this
tool for all contract centers
ERIK RISTILUOMA
General Manager Operations &
Maintenance Management, Wärtsilä

OPTIMIZATION CONVENIENCE WITH WEDGE
Urgent problems demand quick solutions. When there is time
to examine the situation in more detail and strive to optimize the functioning of the equipment, Wedge is the tool of
choice. Wärtsilä’s maintenance contracts do not include fuel
Wärtsilä Contract Center. Photos: Wärtsilä.

procurement; this is the client’s responsibility. Wärtsilä wants to
distinguish itself from the competition by integrating optimiza-

Digitalization offers a new perspective for the maintenance of ships, ferries, and power plants
at Wärtsilä. A leading provider of lifecycle solutions for this market, Wärtsilä trusts in Savcor’s
diagnostics tool Wedge as it refines operations and takes them to the next level.

tion of fuel consumption into the services provided, since fuel
is usually the biggest expense item for the client.
– Optimizing operations at power plants and aboard ships
is among the functions our clients are requesting more and

Customers with a Wärtsilä maintenance contract can receive

or cruise ships. The Wärtsilä products aboard these are all

more. Equipment that works energy-efficiently throughout its

personalized service via a remote connection to one of seven

supported by contract centers, which focus on optimizing their

service life provides a solution that is financially and envi-

contract centers, all over the world, around the clock. Spe-

operation and maintenance.

ronmentally more sustainable. We put Wedge’s analytics and

cialists at the Contract Center may be contacted by merchant
vessels in the middle of an ocean or from a power plant deep

reporting capabilities to use, Ristiluoma says.

in the woods. A remote connection to ships and power plants

CUSTOMIZED TRAINING

supplied by Wärtsilä is almost always possible.

The pilot phase in implementation of Wedge began in fall

and some improvements have already been implemented. Our
goal is to deploy this tool for all contract centers, Ristiluoma
adds.

2016. All of Wärtsilä’s contract centers sent designated emp– Usually ships need some support with problems related

loyees for training. There were five training periods, in total:

DATA FOR ANALYSIS

to the engine or its use. The chief engineer might not be

three in Finland and two in Dubai.

Wärtsilä has deployed Wedge at its contract centers, not on

sure how to proceed with solving the problem at hand. The
Initial training covered Wedge’s basic features, and subsequent

Ristiluoma, General Manager for Operations & Maintenance

periods delved more deeply into its various functions. Between

Management at Wärtsilä.

The plan for the future is to increase the quantity of data col-

training periods, the participants got practice in using the app-

lected and to use data analysis for optimizing the functioning

lication in their day-to-day work. Experts from Savcor were

of equipment.

Wärtsilä has more than 700 long-term maintenance cont-

available to answer questions throughout the training phase.

racts, of which 230 are with power plants. Of these, Wärtsilä
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ships or at power plants.

Contract Center can provide expert assistance, says Erik

– The contract centers will be analyzing data collected from

handles the operation of approximately a hundred itself. As

– During the pilot project, we realized that Wedge is a great

for the marine and offshore sector, the company’s customer

match for us as an equipment-optimization tool. At the same

to optimize the usability and cost-efficiency of clients’ equip-

base covers 470 ships, most of which are merchant vessels

time, we have come up with some enhancement suggestions,

ment, Ristiluoma explains.

both short and longer periods. With this development, we aim
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